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Disclaimers
Basis of Presentation
This Presentation (this “Presentation”) is provided for informational purposes only and has been prepared to assist interested parties in making their own evaluation with respect to a potential investment in Banzai
International, Inc. (“Banzai” or the “Company”) and for no other purpose. By accepting, reviewing or reading this Presentation, you will be deemed to have agreed to the obligations and restrictions set out below.

No Offer or Solicitation
This Presentation and any oral statements made in connection with this Presentation do not constitute an offer to sell, or a solicitation of an offer to buy, or a recommendation to purchase, any securities of the
Company in any jurisdiction, nor shall the sale, issuance or transfer of any securities of the Company in any jurisdiction where, or to any person to whom, such offer, solicitation or sale may be unlawful under the laws of
such jurisdiction. This Presentation does not constitute either advice or a recommendation regarding any securities. No offering of securities shall be made except by means of a prospectus meeting the requirements
of the Securities Act of 1933, as amended, or an exemption therefrom.

Customer Data
Unless otherwise noted, all customer data included herein represents only Banzai Demio customers, excluding Banzai customers that are not Demio customers, for the period from January 1, 2019, through July 31,
2024,. Banzai management believes this subset of customers is most representative of the Company's business going forward.

Industry and Market Data
No representations or warranties, express, implied or statutory are given in, or in respect of, this Presentation, and no person may rely on the information contained in this Presentation. To the fullest extent permitted
by law, in no circumstances will Banzai, or any of its respective subsidiaries, stockholders, affiliates, representatives, partners, directors, officers, employees, advisers or agents be responsible or liable for any direct,
indirect or consequential loss or loss of profit arising from the use of this Presentation, its contents, its omissions, reliance on the information contained within it or on opinions communicated in relation thereto or
otherwise arising in connection therewith. This Presentation discusses trends and markets that Banzai’s leadership team believes will impact the development and success of Banzai based on its current
understanding of the marketplace. Industry and market data used in this Presentation have been obtained from third-party industry publications and sources as well as from research reports prepared for other
purposes. Banzai has not independently verified the data obtained from these sources and cannot assure you of the reasonableness of any assumptions used by these sources or the data’s accuracy or completeness.
Any data on past performance or modeling contained herein is not an indication as to future performance. This data is subject to change. Recipients of this Presentation are not to construe its contents, or any prior or
subsequent communications from or with Banzai or its respective representatives as investment, legal or tax advice. The Recipient should seek independent third party legal, regulatory, accounting and/or tax advice
regarding this Presentation. In addition, this Presentation does not purport to be all-inclusive or to contain all of the information that may be required to make a full analysis of Banzai. Recipients of this Presentation
should each make their own evaluation of Banzai and of the relevance and adequacy of the information and should make such other investigations as they deem necessary. Banzai assumes no obligation to update the
information in this Presentation.

Forward Looking Statements
This Presentation contains forward-looking statements within the meaning of the Private Securities Litigation Reform Act of 1995. Forward-looking statements often use words such as “believe,” “may,” “will,”
“estimate,” “target,” “continue,” “anticipate,” “intend,” “expect,” “should,” “would,” “propose,” “plan,” “project,” “forecast,” “predict,” “potential,” “seek,” “future,” “outlook,” and similar variations and expressions. Forward-
looking statements are those that do not relate strictly to historical or current facts. Examples of forward-looking statements may include, among others, statements regarding the Company’s: future financial, business
and operating performance and goals; annualized recurring revenue and customer retention; ongoing, future or ability to maintain or improve its financial position, cash flows, and liquidity and its expected financial
needs; potential financing and ability to obtain financing; acquisition strategy, including the Company’s expectations regarding market conditions and available opportunities, the Company’s ability to execute on such
strategy and the expected benefits of such strategy; proposed acquisitions and, if completed, their potential success and financial contributions; strategy and strategic goals, including being able to capitalize on
opportunities; expectations relating to the Company’s industry, outlook and market trends; total addressable market and serviceable addressable market and related projections; plans, strategies and expectations for
retaining existing or acquiring new customers, increasing revenue and executing growth initiatives; and product areas of focus and additional products that may be sold in the future.
re be any
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Forward Looking Statements (cont’d)
Because forward-looking statements relate to the future, they are subject to inherent uncertainties, risks and changes in circumstances that are difficult to predict and many of which are outside of the Company’s
control. Forward-looking statements are not guarantees of future performance, and our actual results of operations, financial condition and liquidity and development of the industry in which the Company operates
may differ materially from those made in or suggested by the forward-looking statements. Therefore, investors should not rely on any of these forward-looking statements. Factors that may cause actual results to
differ materially include changes in the markets in which the Company operates, customer demand, the financial markets, economic, business and regulatory and other factors, such as the Company’s ability to execute
on its strategy, its assumptions regarding available and serviceable markets, its ability to realize some or all of the expected benefits of its acquisition strategy and its ability to effectively integrate the businesses or
technologies it acquires, if any. More detailed information about risk factors can be found in the Company’s Annual Report on Form 10-K and the Company’s Quarterly Reports on Form 10-Q under the heading “Risk
Factors,” and in other reports filed by the Company, including reports on Form 8-K. The Company does not undertake any duty to update forward-looking statements after the date they are made.

Trademarks
Banzai owns or has rights to various trademarks, service marks and trade names that it uses in connection with the operation of its business. This Presentation also contains trademarks, service marks, trade names and
copyrights of third parties, which are the property of their respective owners. The use or display of third parties’ trademarks, service marks, trade names or products in this Presentation is not intended to, and does
not imply, a relationship with Banzai, an endorsement or sponsorship by or of Banzai, or a guarantee that Banzai will work or will continue to work with such third parties. Solely for convenience, the trademarks, service
marks, trade names and copyrights referred to in this Presentation may appear without the TM, SM, ® or © symbols, but such references are not intended to indicate, in any way, that Banzai or any third-party will not
assert, to the fullest extent under applicable law, their rights or the right of the applicable licensor to these trademarks, service marks, trade names and copyrights.
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AI is Eating Marketing

Banzai is a SaaS company building an AI-driven 
platform of essential MarTech data, analytics, and 
data-driven applications. Banzai fuels marketing 
results with cutting-edge AI solutions.
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Marketers struggle with an explosion of vendor 
complexity. Enterprise marketers use an 
average of 120+ marketing tools1. This leads to 
disjointed customer experiences and messy 
data.

(1) Netskope Cloud Report, August 2019
5



Our Core: Building Winning SaaS Products 

6

Executive Summary

Source: G2 Awards, CloudRatings, Hubspot, Forbes, Gartner
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5x
Increase in Conversion Rate

3,100
Increased Registrations

1,300+
Increased Registrations

1,900+
Hosted Sessions 

(YTD 2022)

2,200+
Increased Registrations

40%
Increase in Prospect 

Attendance

155+
Hosted Sessions 

(2020—2022)

300+
Hosted Sessions 

(2020—2023)

800+
Increased Registrations

1,000+
Hosted Sessions

(2020—2023)

15%
Increased Attendance Rate

3x
Webinar Conversions

250+
Hosted Sessions

(2020—2023)

< 30
Minutes to Setup on Demio

890+
Hosted Sessions

(2021—2023)

Executive Summary

Our Customers: All Sizes, All Industries



Our Vision: AI-Powered MarTech Platform
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Executive Summary

Banzai is working on active development of new products to further this vision.



Substantial Upside in Strategic Acquisitions
Substantial gap between current private vs. at-scale public market valuations.

9
1  Public comps include: CRTO, MGNI, WIX, CRM, CXM, ADBE, TTD, HUBS
2 Based on Banzai’s current pipeline where TTM revenue, TTM profit, and seller’s asking price or estimated valuation are all known

Executive Summary



Reach: Strategic Vision to Become the 
AI Demand Gen Platform Standout
● Vision: The marketing automation platform for the 

leads you don’t already have.

● Growth: Reach sales grew 8x in Q2. Sales team has 
expanded by 3x in Q3.

● Leverage Past Success: Banzai has historically 
been successful in this category pre-COVID, with 
over 70,000 leads driven since 2017.

● Expanding Product: New data sources, greater 
intelligence, better reporting and transparency.

Targeting

Segmentation

Engagement

Intent Data (10B Records/day)
Customer Data (CRM, MAP, CDP, etc.)

Anonymous Traffic
Contact Data (379M profiles)

AI Contextualized Content
Intent-Driven Journeys

Personalized Sequencing 

AI Email
AI Phone

Targeted Display Ads
Community, Newsletter

Surveys, Reviews

Precision ROI 
by Reach
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Demio: 1,200+ Customers Added through July

Easily Manage HubSpot Data: 
We’ve enhanced the Hubspot 
integration, enabling advanced 
contact management, UTM tracking, 
and seamless data synchronization at 
both session and contact levels.

Get Pre-Event Insights: 
Industry-first, pre-event analytics to 
your inbox, tracking registrations, 
cancellations, room size alerts, peak 
days, and top channels — empowering 
users to make data-driven decisions 
and maximize attendee engagement.

AI Moderator: 
Demio AI companion to answer user 
questions and respond to messages 
24/7, based on customized information 
provided by the host.
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In Q4, We’re Making Big Moves to Go Up-Market

Streamlining the Room Experience 
and Increasing Room Size: 
To support 10K+ attendees, we’re 
streamlining the room flow and 
enhancing in-room features, ensuring a 
smooth and scalable experience for 
enterprise-level webinars.

Enhanced CRM Integrations: 
Enterprise-grade CRM integrations 
with HubSpot (even better than 
before) and Salesforce, featuring 
greater bi-directional data syncing and 
reporting to better support mid-market 
and larger enterprise customers.

Strategic Partnerships: 
We’re expanding partnerships with 
HubSpot to better support their 
190,000+ customers.

+
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Transformational Balance Sheet Cleanup

This plan will result in a total increase in 
stockholders’ equity of $28.8 million

Banzai has reached agreements with various lenders and service providers to convert and/or write-off
$24.78million.

• Lenders have agreed to equitize $17.32 million in debt; which includes an $8.6 million debt
restructuring by Columbia Pacific to extendmaturity until February 19, 2027

• Service providers have agreed to write-off $5.59million and equitize $1.87million

• Interest savings expected to be $1.9million annually

Cantor Fitzgerald & Co. has accepted their $4 million deferred underwriting fee in the form of 1,113,927
shares of Class A Common Stock, subject to a 12-month lock-up.

• The result was the elimination of the fee, thus increasing stockholders’ equity by $4 million, which will
be unconditionally effective on December 28, 2024.

Executive Summary

13



We’ve Established a Strong Foundation 
to Grow From
• Substantially cleaned up balance sheet
• Yorkville convertible advances fully paid off
• Long-term debt maturity extended to February 2027 – substantially reduced default risk
• Substantial cash runway, funded by recent PIPE
• Strong sales &marketing execution for Reach, Demio
• NewDemio AI Moderator feature
• New Reach 2.0 product release gainingmarket traction
• New AI product in development -- more details coming soon!

Huge potential upside given new products 
and cleaned up balance sheet

Executive Summary

1  Does not constitute investment advice. Past performance is not an indication of future performance. See Disclaimers. 14



Cohesive management team with long working history and experience at Avalara, Verivox, [24]7.ai, 
and other leading companies that has supported 15+ M&A transactions over the past decade.

Joe Davy
CEO

GM, Avalara
Founded Banzai in 
2016

Alvin Yip
Interim CFO

Controller, [24]7.ai

Simon Baumer
CTO

VP Engineering, 
Verivox

Executive Summary

Leadership with Proven Track Record

Rachel 
Meyrowitz
Director, Demand 
Generation

The Neat Company

Sergei 
Dolukhanov
VP, Sales

Avalara
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Contact Us

Investor Contacts:
Chris Tyson
Executive Vice President
MZ Group - MZ North 
America
949-491-8235
BNZI@mzgroup.us
www.mzgroup.us

Media:
Rachel Meyrowitz
Director, Demand 
Generation, Banzai
rachel.meyrowitz@banzai.io

Q&A

Executive Summary
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https://ir.banzai.io/

Sign up for email alerts to receive press releases, 
stock quotes, SEC filings, and more

Sign up here

NASDAQ: BNZI
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